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What’s Your Retirement Dream
Elevator Pitch?
Imagine stepping into an elevator and realizing that you’re
about to spend the 30-second ride with someone who could
make your retirement dreams come true — if only you could
explain them before the doors open again. How would you
summarize your financial situation, outlook, aspirations, and
plans if you had 30 seconds to make an “elevator pitch” about
achieving one of your most important goals?

Answering that question — and formulating your own unique retirement
dream elevator pitch — could help bring your vision of the future into sharper
focus.

What Are Your Goals?
Start with an overview of what you hope to accomplish. That typically includes
describing what you want, when you want it, and why. For example, you might
say, “My goal involves retiring in 10 years and moving to a different state so I
can be closer to family.” Or, “In the next 15 years, I need to accumulate
enough money to retire from my regular job and open a part-time business
that will help sustain my current lifestyle.”

If your plans include sharing life with a loved one, make sure you’re both on
the same page. Rather than assume you have similar ideas about retirement,
discuss what you want a future together to look like.

How Much Will It Cost?
To put a price tag on your retirement dream, consider working with a financial
professional to calculate how much money you’ll need. Making multiple
calculations using different variables — such as changing your anticipated
retirement date and potential investment growth rate — will help you develop
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a better understanding of the challenges and opportunities you may
encounter.

It’s important to remember that plans don’t always work out the way we
intend. For example, 72% of workers surveyed in 2021 said they expect to
continue working for pay during retirement, but only 30% of retirees said they
actually did so. And nearly half (46%) of current retirees left the workforce
earlier than expected.  Understanding the financial implications of an
unanticipated change in plans before it happens could make it easier to adjust
accordingly.

Among workers surveyed in 2021:

Source: Employee Benefit Research Institute, 2021

How Will You Do It?
If your calculations indicate you may be facing a retirement savings shortfall,
take a fresh look at your spending habits to help find ways to save more
money. Make a list of your fixed expenses and then keep track of your
discretionary purchases every day for a month. It might be startling to realize
how much you routinely spend on non-essential items, but you’ll quickly
discover exactly where to start applying more financial discipline.

Finally, you’ll need to manage the funds you earmark for retirement by
choosing the types of accounts to use and allocating your money within each
account. If you have access to an employer-sponsored retirement account with
matching contributions from your employer, you might want to start there and
then invest in additional tax-deferred and taxable investments.

Regardless of the types of accounts you choose, your specific investment
decisions should reflect your personal tolerance for risk and time frame, while
addressing the priorities outlined in your retirement dream elevator pitch. If
your retirement outlook changes at any point, take a fresh look at your
investment strategy to make sure you’re still potentially on course.

All investing involves risk, including the possible loss of principal. There is no
guarantee that any investment strategy will be successful. Asset allocation is a
method used to help manage investment risk; it does not guarantee a profit or
protect against investment loss. There is no assurance that working with a
financial professional will improve investment results.

1) Employee Benefit Research Institute, 2021
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This information is not intended as tax, legal, investment, or retirement advice or recommendations,
and it may not be relied on for the purpose of avoiding any federal tax penalties. You are
encouraged to seek guidance from an independent tax or legal professional. The content is derived
from sources believed to be accurate. Neither the information presented nor any opinion expressed
constitutes a solicitation for the purchase or sale of any security. This material was written and
prepared by Broadridge Advisor Solutions. © 2022 Broadridge Financial Solutions, Inc.

Advisory Services offered through Blackridge Asset Management, LLC, a Registered Investment Adviser. Securities
are offered through Peak Brokerage Services, LLC, Member FINRA/SIPC. Blackridge Asset Management, LLC and
Gateway Strategies, Inc are separate and independent entities from Peak Brokerage Services, LLC.

Gateway Strategies is not an affilate of Peak Brokerage Services, LLC or Blackridge Asset Management, LLC.

1070 E. Indiantown Road, Suite 208 Jupiter, FL 33477  561-641-5050

To view the firm’s Regulation Best Interest (“Reg B.I.”) disclosure and Customer Relationship Summary “Form

C.R.S.” please use the provided links.

Financial professionals associated with this site are registered to conduct securities business and licensed to
conduct insurance business in certain states. Response to, or contact with, residents of other states will be made
only upon compliance with applicable licensing and registration requirements. The information in this website is for
U.S. residents only and does not constitute an offer to sell, or a solicitation of an offer to purchase brokerage
services to persons outside of the United States.
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